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1. About Protective

2. Short-Term Solutions

3. Permanent Solutions

4. Protective Velocity

Agenda
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Because We’re All Protectors

We make promises carefully 
and deliver

No surprises, 
no disappointments

We do the right thing
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We Are Highly Rated

Financial Strength Ratings as of October 3, 2022. Ratings are subject to change at any time, and do not apply to products or their performance. A portion of Protective Life and Annuity Insurance Company’s 
policy liabilities are guaranteed by Protective Life Insurance Company.

Protective Life Insurance Company

Financial Strength

Standard & Poor’s AA-

Moody’s A1

Fitch AA-

A.M. Best A+
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Protective Life’s Core Niche:
We are committed to protecting families 
and wealth.  We have designed products 
to perform throughout the client’s life in 
the manner in which they were intended 
to perform when they were sold.
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Protective Classic Choice term (10- 40 Year)

Streamlined

Easy to understand

Coverage at a more affordable price

Flexible

Customizable

Unique level-premium design

Protective Custom Choice UL (10-30 Year)

Short-Term Solutions
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Term periods
Expiry(years)

Age 

95

Protective Classic Choice Term Specifications
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Foundation: Classic Choice Term

• Consistently Priced and Repriced into Top 3
• Ranked 1st 26% of cells for Monthly Premium
• 85% in the Top 5 slots

• Term Durations of 10,15, 20, 25, 30, 35 and 40 year

• Convertible to 1 of 3 GUL products at Protective

• GREAT Monthly Premiums, sometimes the difference is pennies
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Foundation: Classic Choice Term

$289.63

$289.58

$24.60

$24.61

This Photo by Unknown Author is licensed under CC BY-SA

https://en.wikipedia.org/wiki/Dime_(United_States_coin)
https://creativecommons.org/licenses/by-sa/3.0/
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Affordable short-duration coverage 
Features a decreasing face amount after the level benefit period rather than a premium increase

Protective Classic Choice Term
Annual premium increases to continue coverage after 
expiration of term, and continues to rise

End of initial period

Protective Custom Choice UL
Annual premium remains the same while the death 
benefit gradually decreases, at the same time the need 
for protection is typically decreasing

Annual Premium

Death Benefit 

End of initial period

Annual Premium

Death Benefit 

Protective Custom Choice UL 10-30
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Level Pay Term

12
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Stepped Premium

13

An almost 20% Cheaper 
Entry Point
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1035 Exchange to “Term”

14
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male, 35, preferred nontobacco

Policy year Mortgage Death benefit Annual premium

1 $375,000 $375,000 $402

5 $339,178 $375,000 $402

10 $295,540 $375,000 $402

15 $242,036 $375,000 $402

20 $176,829 $375,000 $402

25 $97,212 $375,000 $402

30 $0 $375,000 $402

31 $0 $375,000 $14,985

Cumulative premium (years 1-30) $12,061

Company B
30-year term

Protective Custom Choice UL
20-year level death benefit period

vs

male, 35, preferred nontobacco

Policy year Mortgage Death benefit
Annual 

premium

1 $375,000 $500,000 $339

5 $339,178 $500,000 $339

10 $295,540 $500,000 $339

15 $242,036 $500,000 $339

20 $176,829 $500,000 $339

25 $97,212 $110,974 $339

30 $0 $60,123 $339

31 $0 $54,254 $339

Cumulative premium (years 1-30) $10,173

Mortgage protection for less
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Protective®
 Lifetime Assurance UL  (LAUL)

Issue ages

18-85

75 for Select Preferred

Lapse protection

Min: Age 90 / 20 Years

Target = Annualized level premium

No rolling target
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Return of Premium Endorsement

• 25% of premiums paid, available on or after the 10th policy anniversary, 

upon full surrender

• Limited to 50% of lowest death benefit

• Not limited to a 60-day window

• All issue ages

• Standard Non-Tobacco, Preferred, or Select Preferred

• Rated no higher than Table 4 / $5 flat extra
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Protective Advantage Choicesm UL

Strong guarantees 
balanced with 

competitive 
premiums

Flexible premium 
options can be 
adjusted as life 

changes

Cash value 
potential for future 

expenses
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Advantage Choice UL - Return of Premium Endorsement

• 50% of premiums paid available beginning of policy year 21

• 100% of premiums paid available beginning of policy year 26

• 60-day window from policy anniversary

• Issue ages 18 - 70

• Standard Non-Tobacco, Preferred, or Select Preferred

• Rated no higher than Table 4 / $5 flat extra
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Actual Case: Wealthy Female Client
• Age 78, Applied Preferred
• $10mm Permanent Coverage Needed

◦ Estate Tax plan Need
▪ Guaranteed DB to 110
▪ Level Pay
▪ Annual Premium $541,111
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Actual Case: Wealthy Female Client
• Client comes back STD NT
• $10mm Permanent Coverage Needed

◦ Estate Tax plan Need
▪ Guaranteed DB to 110
▪ Level Pay
▪ Annual Premium Increases to  

$638,491
▪ Difference of $97,380

How can we save the case?
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Actual Case: Wealthy Female Client
• Stepped Premium Approach
• $10mm Permanent Coverage Needed

◦ Estate Tax plan Need
▪ Guaranteed DB to 100
▪ Re-Guarantee to Age 110
▪ Life Expectancy 89
▪ Guarantee to 100 – 11 Years past LE
▪ Annual Premium Decreases to  

$545,697
▪ Difference of $4,586 – more 

expensive
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Lapse protection

Strongest competitive positioning:
• $1 Cash surrender value at maturity
• Endow at maturity

The lapse protection guarantees the policy death benefit only, not the cash or surrender value. Policy transactions and premium changes will affect the cost and length of the protection. Late or skipped premiums are not recommended 
because this may cause the policy to lose lapse protection and the premiums required to restore lapse protection could be significantly higher.

Selectable lapse protection period to age 90

Index Choice UL Product Design with Lapse Protection
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* As of 10/3/2022 - Rates subject to change at the discretion of Protective Life

Index Account &Fixed Account

S&P 500® Index (without dividends)

Point-to-point with annual reset

8.0% cap rate*

0% floor

100% participation rate (guaranteed)

Product Design

Fixed Account 3.25% current crediting rate*

Fixed Account 1.00% guaranteed minimum rate
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Blended Family Case Study – Meet Eddie

Age 50, successful 
corporate executive, 

Standard NT

Objectives:

• Security for 2nd Spouse

• Legacy for his twin boys 
from first marriage

• Living benefits in case he 
has an extended care event



Confidential—do not copy or distribute 26

Blended Family Case Study – Solution

$1.3M ICUL with ECR designed to pay a $500k lump sum and $4k income stream for 21 years

*$500k lump sum and $4k monthly income stream for 21 years.  Total DB payout  = $1,508,000.  A small percentage of each income payment
will be classified as taxable at the beneficiary’s income tax rate.  The taxable amount is clearly outlined in the illustration.

IUL Carrier Annual Premium for $1.3M DB 

Solving for Min Cash at Maturity 

with Chronic Illness Protection

Age Death Benefit 

is Guaranteed

Target

Protective $14,610* 86 $19,508

Mutual of Omaha $15,168 70 $16,497

John Hancock $15,364 78 $20,100

American General $16,160 91 $19,201

Symetra $16,525 89 $19,745

Lincoln $16,798 90 $17,914

Nationwide $16,976 70 $21,479



Confidential—do not copy or distribute 27

ExtendCare Rider

▪ Indemnity payment method

▪ Up to 5% of the death benefit*

▪ Premiums & charges waived while on claim

Income Provider Option

▪ Structured death benefit payments

▪ 1-30 years

▪ Lump sum & installment payments

Riders

*Not to exceed IRS per diem. Monthly benefit amounts are subject to change. Not available in all states.
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5%

69%
Paper 
applications 
received                 
“Not In Good 
Order” (NIGO).

1

Electronic 
processes 
reduced NIGO 
applications     
to 5%.

1
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Enhanced EZ-App is available when submitting 
tickets for: 
• Classic Choice term10-40
• Custom ChoiceSM UL 10-30
• Protective Lifetime Assurance UL
• Protective Advantage Choice UL
• Protective Indexed Choice UL

• Avoid NIGOs and data entry errors

• Submit applications faster and more efficiently

• Complete applications on desktop and mobile

• Reduce application cycle time – up to 14 days!

EZ-Appsm drop-ticket platform  

1 Digitizing Life Insurance New Business with Technology and Tools.” Celent, https://www.celent.com/insights/166869184
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TeleLife®

• Electronic applications are retrieved immediately1

• Client interview calls initiated within 24 hours

• Interviews are conducted by Protective employees

Completes
TeleLife interview

Schedules
exams

Orders
records

Requests 
additional information

Submits 
application

Financial 
Professional

Client

1 When submitted via EZ-App or a Protective-approved third-party platform.
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EZ-APP Online Part II – powered by Velocity

Protective continues to enhance our onboarding process for our customers and 
agents.  Based on their needs, we are offering the option to have the Part II medical questions 
completed fully online.

The Customer can register their account, complete their medical questions, review, and sign 
their application all online at their convenience.

Agents can “assist” by completing the medical questions online with the customer.
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Designed to underwrite applicants with the least invasive 
requirements possible

• Tailored underwriting and optimizes speed to issue

• Labs and Attending Physician Statement may not be required

• 2X FASTER than traditional underwriting 

Available for

• Classic Choice term10-40

• Custom Choice UL 10-30

• Protective Lifetime Assurance UL

• Protective Advantage Choice UL

• Protective Indexed Choice UL

Reducing the overall 
cycle time of your 
clients’ applications

More time to grow 
your business

Protective Life Underwriting Solution (PLUS)
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Electronic Policy Delivery (EPD)

Reduce paperwork and insure clients faster

• Quick, easy and safe delivery method for life insurance policies 

• 5 days faster than paper delivery

• No difference in underwriting process

• Client can conveniently review their policy 24/7 

• Expedites policy delivery to your client

• All documents are safely stored on our secure website
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Protective overview

• 2 Term products – Unique flexibility with Custom Choice UL 10-30

• 2 UL products – Return of premium endorsement

• Indexed Choice UL – Death benefit protection with strong cash values

Velocity – Electronic platform

• All products can be submitted electronically (EZ-App)

• All products are eligible for Accelerated Underwriting (PLUS)

• Electronic Policy Delivery

Protective products & tools

To recap…
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Important information

The Protective trademarks, logos and service marks are property of Protective Life Corporation and are protected by copyright, trademark, and/or other proprietary rights 
and laws. 

Protective and Protective Life refer to Protective Life Insurance Company (PLICO) and its affiliates, including Protective Life and Annuity Company (PLAIC). PLICO, founded in 
1907, is located in Nashville, TN, and is licensed in all states excluding New York. PLAIC is located in Birmingham, AL, and is licensed in New York. Product availability and 
features may vary by state. Each company is solely responsible for the financial obligations accruing under the products it issues. Product guarantees are backed by the 
financial strength and claims paying ability of the issuing company. 

Protective Classic Choice Term (ICC16-TL21/TL-21), a level death benefit term insurance policy to age 90 and Protective Custom Choice UL (ICC12-UL22), Protective Lifetime 
Assurance UL (ICC12-UL22), Protective Advantage Choice UL (ICC12-UL20), and Protective Indexed Choice UL (ICC19-UL27), universal life insurance policies, are issued by 
Protective Life Insurance Company, Nashville, TN. Policy form numbers, product features and availability may vary by state. Consult policies for benefits, riders, limitations 
and exclusions. Subject to underwriting. Up to a two-year contestable and suicide period. Benefits adjusted for misstatements of age of sex. In Montana, unisex rates apply. 
Premiums increase annually after the initial guaranteed premium period. All payments and guarantees are subject to the claims-paying ability of Protective Life Insurance 
Company.

Protective Indexed Choice UL is not a security investment and is not an investment in the market.

Protective is a registered trademark of Protective Life Insurance Company; all product names are trademarks of Protective Life Insurance Company.

Lapse protection guarantees the policy death benefit for the duration of the guarantee and does not cover cash or surrender value. Loans, withdrawals, and other policy 

and premium changes will affect the cost and length of protection. Failure to make premium payments as planned may cause the policy to lose lapse protection and 

premiums required to restore it could be significantly higher. Refer to the policy and endorsements for complete terms, conditions, and limitations.

The tax treatment of life insurance is subject to change. Neither Protective Life nor its representatives offer legal or tax advice. Your clients should consult with their legal or 
tax advisors regarding their individual situations before making any tax-related decisions.

Although the Indexed Account is not a security or direct investment in the stock market, it can offer you the upside potential of an equity market, but also protect your 
account value from downside market risk.

PLAG.739793.10.17
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This is only a summary of ExtendCare benefits. Actual terms and conditions contained in the rider govern all benefits provided. Please see the rider for more detailed 
information. Available only at issue and at an additional cost. Assumes medical and financial underwriting qualifications at time of initial application.

ExtendCare falls under IRC Sec. 101(g) Accelerated Death Benefit guidelines and does not fall under health regulations. This differentiation could affect eligibility for public 
assistance programs such as Medicaid, Supplemental Income, or others. Purchasers should consult a qualified advisor along with a legal or tax advisor to determine if the rider 
will affect their initial or continued eligibility for public assistance or other tax-related decisions.

ExtendCare (ICC16-L638/L638 12-16) is issued by Protective Life Insurance Company (PLICO) which is located in Birmingham, AL. Subject to underwriting and up to a 2-year 
contestable and suicide period. Benefits adjusted for misstatements of age or sex. Consult policy for benefits, riders, limitations and exclusions. In Montana, unisex benefits 
and rates apply. Policy form numbers, product features and availability may vary by state. PLICO does not render legal or tax advice. Information in this summary is based on 
current tax laws that are subject to change. Individuals should consult their attorney or tax advisor regarding their individual situation.

ExtendCare is not available in CA or NY.

Income Provider Option (UL-E35) is an endorsement available only at issue on certain UL and VUL products issued by PLICO. Actual terms and conditions contained in the 
product policy and the endorsement govern benefits provided. A portion of periodic payments may be reported as taxable income to the beneficiary. Consumers should 
consult their attorney or tax advisor regarding their individual situations. Please see the endorsement for more detailed information. May not be available in all states or on all 
currently-marketed UL products. State variations may apply.

Important Information
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Required S&P information

The S&P 500® Index is a product of S&P Dow Jones Indices LLC, a division of S&P Global, or its affiliates (“SPDJI”), and has been licensed for use by Protective Life. Standard & 
Poor’s® and S&P® are registered trademarks of Standard & Poor’s Financial Services LLC, a division of S&P Global (“S&P”); Dow Jones® is a registered trademark of Dow Jones 
Trademark Holdings LLC (“Dow Jones”); and these trademarks have been licensed for use by SPDJI and sublicensed for certain purposes by Protective Life. It is not possible to 
invest directly in an index. Protective Indexed Choice UL is not sponsored, endorsed, sold or promoted by SPDJI, Dow Jones, S&P, any of their respective affiliates (collectively, 
“S&P Dow Jones Indices”). S&P Dow Jones Indices makes no representation or warranty, express or implied, to the owners of the Protective Indexed Choice UL or any member 
of the public regarding the advisability of investing in securities generally or in Protective Indexed Choice UL particularly or the ability of the S&P 500 Index to track general 
market performance. Past performance of an index is not an indication or guarantee of future results. S&P Dow Jones Indices’ only relationship to Protective Life with respect 
to the S&P 500® Index is the licensing of the Index and certain trademarks, service marks and/or trade names of S&P Dow Jones Indices and/or its licensors. The S&P 500® 
Index is determined, composed and calculated by S&P Dow Jones Indices without regard to Protective Life or the Protective Indexed Choice UL. S&P Dow Jones Indices have no 
obligation to take the needs of Protective Life or the owners of Protective Indexed Choice UL into consideration in determining, composing or calculating the S&P 500® Index. 
S&P Dow Jones Indices is not responsible for and has not participated in the determination of the prices, and amount of Protective Indexed Choice UL or the timing of the 
issuance or sale of Protective Indexed Choice UL or in the determination or calculation of the equation by which Protective Indexed Choice UL is to be converted into cash, 
surrendered or redeemed, as the case may be. S&P Dow Jones Indices has no obligation or liability in connection with the administration, marketing or trading of Protective 
Indexed Choice UL. There is no assurance that investment products based on the S&P 500® Index will accurately track index performance or provide positive investment 
returns. S&P Dow Jones Indices LLC is not an investment or tax advisor. A tax advisor should be consulted to evaluate the impact of any tax-exempt securities on portfolios and 
the tax consequences of making any particular investment decision. Inclusion of a security within an index is not a recommendation by S&P Dow Jones Indices to buy, sell, or 
hold such security, nor is it considered to be investment advice. 
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NEITHER S&P DOW JONES INDICES NOR THIRD PARTY LICENSOR GUARANTEES THE ADEQUACY, ACCURACY, TIMELINESS AND/OR THE COMPLETENESS OF THE S&P 500® INDEX 
OR ANY DATA RELATED THERETO OR ANY COMMUNICATION, INCLUDING BUT NOT LIMITED TO, ORAL OR WRITTEN COMMUNICATION (INCLUDING ELECTRONIC 
COMMUNICATIONS) WITH RESPECT THERETO. S&P DOW JONES INDICES SHALL NOT BE SUBJECT TO ANY DAMAGES OR LIABILITY FOR ANY ERRORS, OMISSIONS, OR DELAYS 
THEREIN. S&P DOW JONES INDICES MAKES NO EXPRESS OR IMPLIED WARRANTIES, AND EXPRESSLY DISCLAIMS ALL WARRANTIES, OF MERCHANTABILITY OR FITNESS FOR A 
PARTICULAR PURPOSE OR USE OR AS TO RESULTS TO BE OBTAINED BY PROTECTIVE LIFE, OWNERS OF THE PROTECTIVE INDEXED CHOICE UL OR ANY OTHER PERSON OR ENTITY 
FROM THE USE OF THE S&P 500® INDEX OR WITH RESPECT TO ANY DATA RELATED THERETO. WITHOUT LIMITING ANY OF THE FOREGOING, IN NO EVENT WHATSOEVER SHALL 
S&P DOW JONES INDICES BE LIABLE FOR ANY INDIRECT, SPECIAL, INCIDENTAL, PUNITIVE, OR CONSEQUENTIAL DAMAGES INCLUDING BUT NOT LIMITED TO, LOSS OF PROFITS, 
TRADING LOSSES, LOST TIME OR GOODWILL, EVEN IF THEY HAVE BEEN ADVISED OF THE POSSIBLITY OF SUCH DAMAGES, WHETHER IN CONTRACT, TORT, STRICT LIABILITY, OR 
OTHERWISE. THERE ARE NO THIRD PARTY BENEFICIARIES OF ANY AGREEMENTS OR ARRANGEMENTS BETWEEN S&P DOW JONES INDICES AND PROTECTIVE LIFE, OTHER THAN 
THE LICENSORS OF S&P DOW JONES INDICES.

Required S&P information
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